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7 Home Selling blunders to avoid
By: Luke Mullins of U.S. News & World Report

Buyers continue to have the upper hand, which means you'll have to play it smart
Your first move? Avoiding these common pitfalls.

Amid falling home prices, near-record-low mertgage rates and even an $8,000.00
tax perk from Uncle Sam, prospective buyers have plenty of reasons 1o dive into the
real-estate market.

But with the teetering economy and financjal markets, real-estate experts don't
expect an aggressive bounce in sales this spring. "I don't think (home) sales will
really pick up until the job market has stabilized—and that won't be this spring,” says
Mark Zandi, chief economist at Moody's Economy.com

Despite some encouraging housing data, buyers will continue to have the upper
hand in this home-selling season. But that doesn't mean your house won 't sell; it
just means you'll have to make smarter moves to land a buyer. With the help of
several experis, U.5, News & World Report compiled a list of seven home-selling
maoves o avaid this spring.

1. Thinking your home Is the exception: It's natural to be emotionally attached
to you home, especially if you've lived there a long time. But allowing this
affection to obscure the realities of today's real-estate market is a serious
mistake. If your local market is declining in value, you'll need to price your
home at a compelling level. That will require a painful decision: to price the
property at or below comparable homes in the area, even if the price point is
less than what you think your home is worth. “There are still sellers out there
who'think that their house is the exception,” says Judy Moore of Re/Max
Landmark Realtors in Lexington, Mass. “They think that the other houses that
are on the markel are really overpriced, yel when you get to their house, they
think that it should have a higher price because it is betler” Overpricing a
home because of an emaotional attachment only makes selling it that much
more difficult:

2. Not scouting the competition: Another reason sellers might price a home
too high is that they're simply unaware of the dynamics of their real-estate
market To sell your home, it's essential to have a firm grasp on the conditions
inyourarea. Sellers should study the pricing trends and sales data in their
local market. But the data tell only half of the story. To fully understand the
markel, sellers should get a first hand look al the nearby homes that are also
up for sale. "l would recommend my sellers go look at open houses so they
see how [their homes] really compare," says Ron Phipps, a broker with Phipps
Reaity in Warwick, R.l

3.  Notchecking your agent's references: An effective, experienced real-estate
agent can be a big help in selling your home in today's sluggish market. But
finding such a broker may not be easy. “[Real-estate] agencies these days are
pinching pennies, too," says Joshua Dorkin, founder and chief executive of
BigagerPockets.com, a real estate networking and information site. “A lot of
them think you can just put something on Craigslist and it [will] sell, and that's
not how it works anymore.” To ensure you're doing business with a solid real-
estale professional, contact some of his or her previous clients and ask aboul
their experience.

4.  Not prepping the property. Since buyers have many options these days,
home sellers need to ensure that their propery is in tip-top condition for
showings: That means making any and all home repairs, ensuring that the
indoor and outdoor portions of the property are immaculate, and removing
clutter. “ltis a very picky buyer right now, and they are ready to seize on any
littte thing that they see," says Elizabeth Blakeslee of Coldwell Banker
Residential Brokerage in Washington, D:C. “You want your house to look
cared for."

5. Being present during open houses: It's important for the sellers to be away
from the home during open houses, as their presence can be unnerving to
would-be buyers. “Some sellers have the mistaken idea that they are the best
people to sell their house, and that |s absolutely not the case,” Blakeslee says.
If a seller remains at home during an open house, she says, “buyers will have
an uneasy felling, and thal is the felling that they will take away from the
house.

6. Taking negotiations personally: The negoliation process can be tough on
sellers. as buyers may demand concessions such as price reductions or help
with closing costs. Although such requests might be irksome; it's important
that sellers consider them just another part of a business transaction. “Itis not
meant to be personal; the buyer is looking lo buy as carefully as they can and
pay as little as they can." Phipps says. It is not about you, it Is about them.
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7. Sneering at offers: Even if you aren't crazy about a buyer's offer, don't
dismiss it out of hand. "You need to be willing to negotiate with anyone and
everyone who puts in an offer, even if il is one of those low-ball offers.” Dorkin
says. "Don'tignore it, because those people might really want the property.”

Bridal Shower Gift
By Ask Heloise
Make a Kitchen Maid or Mate

@  Begin with an ironing board to be the body of the Maid or Mate.

L] Tie an apron with pockets around the middle to make a waist. Fill the pockets
with smaller kitchen items, utensils or tools.

° Attach a plunger on one side of the back of the ironing board as an arm and a
tollet bowl brush or feather duster as the otherarm

®  Addadustpan at the wide end of the ironing board for feet or set the ironing
board on top of a vacuum and bind with several elastic cords under the apron.

®  Secure a string mop as the head of hair to the back of the ironing board with
the mop portion flopped over the top narrow end of the ironing board.

® Create a face with nylon net scrubbies for the eyes. 3 small spange for the
nose and a nail comb for the mouth.

The items you can choose to include have changed—as kiichen and cleaning
technology evolve. Use your imagination to make this an amusing, but useful,
addition to the wetding shower party and remember to make the Kitchert Maid or
Mate with anything you think the bride and groom will need for their new life
together.

UTC Cooking Corner (favorite recipes from Union Title employees)

Ho Ho Cake
Submitted by: Eric Ebeler

Ingredients:

2 Boxes of Hostess Ho Ho's

2 Cartons of Strawberries

1 can of Sweeten Condensed Milk
1/4 cup of lemon juice

8 oz. tub of cool whip

Directions: Cut Ho Ho's into 1/4 pieces and slice strawberries. Mix can of
condensed milk, lemon juice and cool whip together. Layer the cut-up Ho Ho's
and the sliced strawberries in a clear dish/bowl and add part of cool whip
mixture on top, make as many layers as your dish/ingredients will allow. You
can decoraie the top with shaved chocolate, strawberries or anything that
sounds good to you.

Calendar of Events

7/3/08-Uncle Sam Jam-Qak Lake Park

713/09-Waverlyfest-Waverly

7/4/09-Larry the Cable Guy-Memorial Stadium

Every Sun. through Nov. 1, 2009-Old Cheney Farmers Market-Old Cheney
Center

Every Sat. through Oct. 10, 2009-Haymarkel Farmers Market-Historic
Haymarket

Every Fri. through Aug. 28, 2009-Friday Nights Live Concert Series-
SouthPointe Pavillions

718109, 7115/09, 7/22/09, 7/29/089, 8/5/09, 8/12/09-Kids Summer Film Series-
Southpointe Pavillions

7117108 through 7/26/09-Cornhusker State Games

8/1/089 through 8/4/08-Special Olympics North America NIT Golf Tournament-
Highlands Golf Course

8/13/09 through 8/16/09-Capital City Ribfest-Pershing Auditarium

8/28/09 through 9/7/09-Nebraska State Fair

9/26/09 through 10/31/09-Roca Berry Farm Pumpkin Harvest




